
MINUTES

ORDINANCE COMMITTEE MEETING

TOWNSHIP OF MONROE

NOVEMBER 7 2013

A CALL TO ORDER ROLL CALL

The Ordinance Committee Meeting of the Township of Monroe

was
called

to

order

at

7
00PMby

Ordinance

Committee
ChairmanCnclWilliam

Sebastian

in
the

Joe

Pace

Meeting

Room
oftheMunicipalComplex

located

at
125

Virginia

Avenue

Williamstown
New

Jersey
This

meeting

was
advertisedpursuant
totheOpen

PublicMeetings
ActofNew

Jersey

NJSA
10

4

6
thru10
4

21

Notices
were

placed

in
the

officialnewspapers
for

the

Township
of

MonroeieGloucester
CountyTimesthe

CourierPost
andtheSentinel
ofGloucester

County

and

copies
were

posted
onthebulletin

board

at
the

Municipal

ComplexSALUTE
TOTHE

FLAGCncl
Rich

DiLucia
led

the

assembly
in

the
Pledgeof

AllegiancetoOur
FlagROLL
CALLOFPUBLIC

OFFICIALS

Cncl
Walter

Bryson

Present
CnclFrank

Caligiuri

Present

Arrived
7

25

PM CnclMarvin
Dilks

Present

CnclRich DiLuciaPresent
Cncl

Ron
Garbowski

ExcusedCncl Daniel
Teefy
Present

Ord
Chairman

William

SebastianPresent
Business

Administrator

Kevin

Heydel

Present
Solicitor

Charles

Fiore

Present
Deputy

Clerk
Sharon

Wright

PresentPRESENTATIONEnergy
Aggregation

Program

Business
Administrator

Kevin

Heydel
spoke

of

attending

a

presentation

given

by

Andrew

Sinclair
and

Mike

Slapp

of
Jersey

Energy

Group

LLC
at

theGloucester
County

Administrator

sMeeting
in

September

regarding

an

energyaggregation
program

and

he

introducedMr
Sinclair

and

Mr

Slappwhowerein
attendance
at

themeeting togivethesamepresentationtoCouncilMrSinclairextendedhisappreciationforbeinginvited

tothe

meeting

anddistributedaninformationpacketto CouncilHeexplained
Jersey

Energy

Group
wasselectedbytheCountyto

help

runtheirenergy

aggregation

cooperative
Heexplained

when
engagedbya

county
thecompany

educates
thepublicthrough

town

hall

meetings

and
through

mailings

Mr
Slapp

explained

electricity

supply

anddeliverycome
fromthe

utility
rightnowbutpeoplecan

get
thesupplyfrom

a
thirdparty

supplier
at

a
cheaperpriceResidents

and

large
commercial

users
have

been
able

todothisfor
ten

yearsand the
big

gap

between
the two

isthat
only

5
to
10

of
residents

have

switchedwhile
88

of

commercialusers
haveswitchedCommercial

usershave
suchhigh
use

thatfirmslikeJersey
Energy

can
go

inandexplaintoa
CEOor

a

purchasing

manager

why

this

makes

sense
exactly

how
it
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works and why the program is beneficial to their company while residents just get phone calls

from people not very knowledgeable or letters stating how much money could be saved by
switching to

another

provider
The

problem

is

it

is
very

hard

to

figure

out
the

providersthatare

on
the

upandup
as

some

offer

fixed

ratesandothers

offer

floating
rate

pricingThelegislation

of
NewJersey
was

changed

in
the

summer

of

2012

to
allow

aggregation

of

residential

homes

which

means
companies

can

spend

time

with
governmentalofficialsto

explain

the
bidding

processthat
gets

the

same

rates
for

residential

customers

as

IBM
Boeing

or

GE

have

been
getting

for
tenyears

MrSlapp
spokeof growingup

in

Princeton

andbeing

familiar

withNew

Jerseybut
startingtheprogramin

Illinois

because
thelegislation

passed
thereearlier

Theprogram
is

a
runaway

success

in

Illinoiswith 75

of
all

householdsno
longer

getting
theirsupply

from

the
utilityOur

companyhas
been

ableto
negotiate

some
great

contract

terms

for

theresidents

andwe
believe

New Jersey
willbe nodifferentHe

noted
theinformation provided tocouncil

isthe
informationthatwillbe

distributedat
atown meeting

and
is

simplifiedso
everyonecanunderstandit

The

market
rightnowwill

save
people

15on
theirsupplybillfrom

what

they
weregettingfrom

the
utility

butthat
mayincreaseordecrease

because

it

isacommodities marketIf

peoplehave
alreadyswitchedtoathird

party
providerthisprogram willnot

affect

them
butiftheywantto

join
theyneedto thinkitthrough

as
theirprogramsmayhavetermination

fees
JerseyEnergyGroup willknowwhich

homes
havealreadyswitchedandwill

leave
thosepeoplealone

to
make

theirown
decisiononwhetherto

join

up
withthe aggregation

because
it

wouldnot
makesense ifthey

have

a
10000 termination feeIf

thosepeople
wantto optinwe

would
letthem

knowthat
they

havea
contractandthereis

a

process
toopt in

Mr
Slapp

notedwhen
purchasingelectricityfor

12

000
homes

there
isa

pretty
largeleveragewith

a

supply

company

The

way

the
process

works

is

Jersey

Energy
Group

would

go outtobid

for
energysupplyandthosecompanies

bid

against
each

other

to

give

the
lowest

possible

per

kilowatt
hour

price

On

top
of

that

we

have
great

consumer

protection

in thecontracts thereare
no

termination

feesandpeople

canjoinor leavethe
program

anytimethey

wantand

thereisno
fee

associated
eitherway The

program is
veryflexible

and
ifpeople

are

skeptical

inthe
beginning
they

can opt out and then if
theysee

their

neighbors
are

savingmoney

they

can
opt

back in andgetthesame
priceas

everyone
else
in

the
program
The

way
the
New

Jersey
Statute
is

written
there
is

a
30
day

opt
out

window
butin all

ofour
contractspeople

can
optout

whenever

they
want

as

we

felt

thewaythelegislationis
written

doesnot
make

any
sense

so
if

a

resident

wants

to

opt

out
in

60

days

90days
or

a
year

inthey

can

doitThegoverning body

which
is

theCounty
as

they

arerunning
the

cooperative
program

determines
whether

theywant
a

12

month 24
monthor
30month

fixed
rate

and

wewill
have
arecommendationbasedon

where

we
think

energypricesare

nowversus
where

they

aregoing

Council
questioned

what
length

of

contract

the

Countyhas
requested

MrSlapp
noted

they have
nothad

that

discussion

yet

because

right
now

his

company

is

trying
to

sign

up

as

manymunicipalities
as

possible
This

has
beendone

four
timesin

New
Jersey
so

far
andthosecontract

terms
rangefrom

one
to

twoyearsatafixedpriceMrSinclairexplainedthe

program

was
presented

toClayton
andMantuaandthey
are

movingforwardwith
theordinances and

he has
discussedtheprogram

with eitherelected
officials

or

business

administrators
ineight municipalitiesin

GloucesterCountySolicitorFiore questioned
whether

the
countywent

through
theRFP

or
bidding
process

to
bringonJersey

Energy
GroupMr

Sinclair
explained

hiscompanyisonapilotprogramthroughtheDCA

2
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called the E Procurement Pilot Program The program is not specific to the aggregation
program it is for a variety of services The program has been around since 2001 and is basically
a waiver

formunicipalities
sothey

do
nothave

to
gothrough

an
RFPprocess

Mr
Slappexplained

the
program

is an

opt
outprogramthatstartswith100oftheresidentsand

thentheychooseto
opt

outifthey
do
not

want

tojoin
Before

aggregationstartedinNew Jerseyapproximately
300

000

350
000

homesswitched
to

thirdparty
suppliers

out

of
3 5
millionhomes

Councilquestionedwhat
happens

to
Atlantic

CityElectric
or
PSE

G
s

if
their

rates are not low enough and
everyone

switches theirsupplier
MrSlapp

explainedtheprofit
centerfor

ACE
PSEG

and

JCP

Lis delivery
transmission

andservice
they

do
not

make
any

moneyin
supplying
electricity

The
utilities

buyfrom the
same

third
party

generation

companiesthatJerseyEnergy
is

doing businesswith Theyare
buying

at

market
rates

but

utilities

are

regulated
in

such

a

way

thatthey

have

to

price

itfor

the

consumer

at

athree

year

rolling

average

priceAcross

the

country

in

thelast

four

years

electricity

rateshave

been

declining

yet

customersin
New

Jersey

and

uzIllinois

were

paying

artificially

highprices

because

they

are

stillpaying

a

three

year

averageprice

and

three

years

agoprices

were

much

higher

thantoday

s

price

The

utilitiesare

buying

from

the

samegeneration

companies

at

market

pricesbut

they

are

not

legallyallowed

to

sell

it

tothe

resident

at

today

sprice

they

have

to

blendwith

three

years

of

pastprices

The

idea

at

thetime

was

they

did

notwant

a

volatile

market

sowhat

we

have

seen

happenin

2008

was

a

massiveprice

decrease

in

energy

andelectricity

and

that

has

lefta

decent

amount

of

headroomfor

residents

to

save

moneyThe

suppliers

in

the

contractsnegotiated

in

Illinois

agreed

ifthe

utility

price

ever

droppedbelow

the

aggregation

s

pricethey

would

either

switch

everyoneback

to

the

utility

ormeet

that

lower

price

Theresidents

will

not

be

putin

a

position

where

itwas

great

for

a

yearbut

in

the

second

yearbase

prices

collapsed

and

weended

up

charging

residents

morethan

they

should

have

beenpaying

That

is

something

thatwe

will

not

allow

tohappen

as

that

is

abig

part

of

the

consumerprotection

that

you

get

whenyou

are

buying

electricity

forthousands

of

houses

at

atime

Prices

can

be

negotiated because

suppliers

want

the

customersRight

now

this

is

agreat

business

but

in

twoyears

it

depends

on

wherethe

market

goes

Two

yearsfrom

now

if

prices

keepfalling

it

may

not

makesense

to

be

in

anaggregation

and

people

can

goback

to

the

utility

andthere

is

no

action

theyhave

to

take

to

dothat

Cncl

Bryson

noted

utilitiesare

deregulated

in

New

Jerseyand

that

means

that

theydo

not

have

to

gothrough

the

Board

of

Utilitiesto

raise

their

rates

MrSlapp

noted

that

is

correct but

with

the
aggregation

programthe

price

is
negotiated

withthe

supplier

and
that

priceis

fixed

This
only

coverssupply

and

right
now

JCPis

hiking

their
transmission

anddistribution

cost

but
that

isseparate

it

has
nothing

to

do

with

our
program

so

we

cannot

impact
that

at

all

Cncl

Bryson
felt

this

program

will

impact
transmission

because

iftheutility
company

s

profits
are

not
as

great

they
will

increase
their

transmission

prices
Mr

Stapp
explained

the

way
deregulation

was
set

up

is
utility

companies
make

no

money
in

supply
all

their

money
is

made
in

distribution

and
transmission

The
supply

side

is
a

break
even

business

so
they

are
making

zero

dollars
on

it
Cncl

DiLucia

requested
Mr

Stapp
to

explain

what
it

is
the

company

does
and

what
the

structure

will
be

Cncl
Caligiuri

questioned

why
utility

companies
are

locked

into
giving

an
average

rate

Mr
Stapp

explained
that

is

regulated
by

the
State

Utility

companies
are

not
allowed

to

make
money

on
supply

and

ACE
has

actually
lowered

their

rates
and

are
basically

giving

dividends
back

to
customers

as

they
are

charging
below

market

rates
Cncl

Caligiuriquestioned
whether

PUC

allowthe

utility
companyto

make

3
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say 15 markup or some percentage of mark up on their purchase price Mr Slapp replied no

it is his understanding that it is a straight pass through cost so they purchase from a third

party
generation

and
whatever

that
costis

they
passthrough

to
theconsumer

except
itgets

averaged
ina

three
year

rolling average

Cncl
Caligiurinotedsoattheendofthreeyearsif

theygenerateda
profit
in

thesubsequentthree years
theirrateswouldbe

reduced

perhapsbelow
their

own

costs
Mr

Slapp

notedtherecould
possiblybe

a

period

of
time
but

not
for

very

longbecause

they
are

managing

it
to

make

zero
The

perfect
example

of

thatis

ACE
wasat

nine

cents

for
three
monthsit

isnow

upto

nine
anda

half
cents

and

soon
it

will
be

ten

centsCncl

Caligiuri

questioned

if

theyre
averageevery

month
MrSlapp

noted
theycan

but
theydo

it
onceand

then
that

price is

fixed
inJuneforeachutilityzonesopeopleknowwhat

they
willpay

during

the
winterand

summermonthsand

thatiswhatallowsusto
tell

you wecan

get

you
acheaperrateforthe

sametimeperiod
Cncl

Caligiurinoted
if

ACE
and

Jersey
Energyis

negotiating

the

ratefromthird partycompanies how
is
it

thatJersey
Energy

can
sell

the

product
cheaper than

they

can
if
they have

to
sell

it
atcost

Mr
Slapp

repliedbecause they
havetoaverage

with
thehigherprices over

the
last

four
years

and
when
they

lockedinfouryearsago
theypaid

higher
pricesWhen

Jersey
Energyas

well
asthe

utility
buysthe

supplier
builds

in a

margin
andthatisthemarketrateRightnowweboth

pay
eight

and
half

cents but ACEis
blending

thatratewithalltheirhigherrates

from

the
lastthreeyearsand astheydothat it

brings

the eightandahalf upto
nineanda

half

centswhich

is

why
our

company

can
say

we

can

save15
or

10

Mr
Slappreferred to

the
information

given

to
Counciland proceededto

explain

the

deliveryof

electricityis
like

an

oil

pipelinetheelectric
company owns
the

lines
theelectricity

runs

throughandcustomersgetchargedrent onthoseLinesTransmission
and

servicegoes
along withdelivery
so

whenthe powergoes
out

customerscall ACEandallthose

costsareincludedin
delivery

costs
Supply

cost isthecommodity
price

bought
from

generationcompanies
averaged

over

the
lastthree years

Supplycosts
aregenerally60to 70ofthe electricbill dependingon usage

andthis
programfocusesonlowering thatsupplycost Aggregationallows purchasingin bulk

whichprovides
bettercontacttermsand betterpricingwhen purchasingfor 12000 homes

Theresidents
willstillgetone billfromthe utilityprovider theonly difference

isit
willstatethename ofthethird partysupplier thatwins the

businessJersey
EnergyGrouptakesthe municipalitythroughthe processand educatesthe residents

soif
peopleunderstandwhatis goingonthey willbe lesslikely to

optout
Wealsodorisk managementwhichconsists ofselecting asupplier This

bidmust
goouttoevery NewJerseylicensed supplierbut noteveryone can

handlethis
sizebusinessandmany donothave thestaff tohandle customer

supportThe
financialstabilityofthe supplierisalso consideredSome ofthese companies

arepublically
tradedandhavecredit ratingsandthat isconsidered whenchoosing a

supplierMr
Slappnotedhecomes fromaWall Streetbackground andthis is

hisspecialty
Hisofficehasa Bloombergterminalrented ona monthlybasis that

providestop
notchmaterialsonall thesecompaniesSo hegets tosee where

theircredit
defaultswappricesare andthatis basicallyan insuranceprice the

marketputs
onlargepowercompanies Itisreally importantbecause youdo not

haveto
takethelowestprice becausethelowest priceprovider maybe the

guywho
isgoingoutof businessinsix monthsAt theend of

theday
ifitcostresidents sixtycentsmore a

month

tohaveafinanciallystablefirm
youwant

to
havethat

choice
andthat

is
ourjob

to
adviseyou

on
the

top three

financial
companiesIfasupplierdidgooutofbusinessthere

would notbea
blackout

because
customers

wouldrevertbackto

the

4
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utility so from a residential standpoint there would be no disruption in service Customers

would nothave to do anything but they would lose their savings and that would look bad for

Jersey Energy

as
well

as
thegoverning

bodysoalotof
time

is
spent

tomakesure that
is

well

vetted

The
township

would
need to

adopt

an

ordinance
to

join the

County

co

operative

and sign

a contract
Thereis

a30 dayoptout
window

for

allresidents

and

that

window

goes
on

for

however

long

thesupply

contract

is

in

placebut

during

that

30

dayperiod

mailers

will

be

sentout

explaining

the

County

isdoing

this

service

the

aggregationprice

is

X

your

currentprice

is

Y

which

representsa
15

savings

for

aone

year

contract

and

ifyou

would

like

to

optout

call

a

certain

numberor

send

back

the

postcardMr

Slapp

noted

they

donot

want

people

to

leavethe

program

so

if

theyunderstand

it

is

less

likelythey

will

opt

out

Theaverage

opt

out

rate

is10

but

in

Illinois

itwas

5

and

that

wasattributed

to

educating

the

residentsThe

program

also

includes

aPrice

Match

Guarantee

that

demandsthe

winning

supplier

match

anyprice

from

the

utility

ifthe

utility

falls

below

theaggregation

price

The

winning

supplierwill

either

match

that

priceor

put

everyone

back

onto

the

utility

That

protectionmeans

you

cannot

end

uphaving

your

residents

pay

morebecause

they

went

with

thisprogram

The

savings

may

startout

at

15

and

goup

or

down

depending

onhow

long

the

contract

periodis

but

at

no

pointwill

a

resident

say

theysaved

10

in

the

beginningbut

now

it

has

goneup

Mr

Sinclair

passed

arounda

sample

mailer

that

willbe

sent

to

residents

informingthem

of

a

town

hallmeeting

to

explain

the

programIn

Illinois

the

education

includedthe

mailer

live

town

hallmeetings

and

newspaper

advertisements

whichmade

people

feel

like

itwas

an

open

transparent

processbecause

until

they

really

understandthe

program

they

are

afraidthe

government

is

going

tomake

the

same

mistake

aspeople

who

have

been

rippedoff

by

third

party

suppliersCncl

Sebastian

questioned

how

MrSlapp

gets

paid

and

ifCouncil

decides

to

adopt

anenergy

aggregate

ordinance

when

willit

go

into

effect

MrSlapp

explained

he

is

paida

commission

by

the

winning supplier

and

that

is

includedin

the

supply

rate

TheCounty

is

basically

the

conduitfor

this

they

are

puttingtheir

resources

to

help

Gloucester County

municipalities

do

this

butcannot

sign

a

contract

onbehalf

of

the
township

unless an

ordinance

is
adopted

CnclSebastian

noted

there
are

twenty one

municipalities

in
the

County so

would

it
behoove

thetownship

to

wait
to

bethe

twenty

first
one

to join

because

then
instead

of

12

000

homes
there

would

be

40

000
homes

Mr

Slapp

explained

the
County

wanted

to

get

this
going
quickly

and

get

a
first

waive

done
The

first
municipalities

that

agree
to

this
will

be

put
together

and
with

the

number
of

houses
we

have

right
now

we
feel

we

can
get

a
fantastic

price

and
good

contract
terms

Pricing

is
affected

up
to

about

8
000

to
10

000

homes
and

once
you

get

over
12

000
houses

the

next
step

is
leveraging

contract

terms
The

County
has

104

000
homes

and
we

expect

to
get

about
half

of

those
In

terms
of

pricing

within
weeks

of
each

other

the
difference

could
be

less

than
100th

of
a

penny

per
kilowatt

hour
The

market

moved
a

little
so

it

is
hard

to
gauge

it

but
it

will
not

be

a
massive

difference
Mr

Slapp

explained
Monroe

Township
has

12
000

homes
and

he
would

liketo
includethose

homes
butif Councilwantstowait

thetownship

would
be

no

worse
off

CnclCaligiuri
questionedwhetherGloucester Countywouldreceive
any

type

ofcompensation
or

costconcessionMrSlapp
repliednothat

is
absolutely

illegal

The

way

StateStatute
iswritten

a

municipality
orcounty

cannotbenefit
in

anyway
from

this

programCncl Bryson

questioned
if

severallarge municipalitiesjoinedandreceived

a
rate

offorexample
eightcentsandthennextyearasmaller

municipality

signs

upcouldthey
geta

rate
of

seven

and
a

halfMr Slappnoted

thatispossible

but

thatwould
5
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depend more on the market than just when they join the program Prices could decline or the

market could go up and they would get a rate ofnine cents or prices could go up enough

thatit
may

not

makesensetoleaveACEsotheywouldbe
out
CnclBryson

questionedwhether
there

was
a

time

limitthe

Countywould
pass onto
us
such

as

four

or five
yearsthat

we

could

leaveifthe programdidnotbenefitusMrSlappexplainedthe
County

would
go

outtobidfor
every

municipality

that

signed
in

for
what

wouldbe
called

roundone
which

couldbe
for

tenmunicipalitiesItisconsidered a usagenumber
and

thatnumber
is

bid

onby
all

suppliers
If

the
County

is
happy

with
a

bid
price

andtheywant

ayeartermif amunicipality
within

round

one

depending
upon

its

size
decides

topull
out

that wouldnot

be
the

same

bidand wemayneed
to

rebid
but

wehavenotdiscussed
how

the

County wantto
handlethat

Cncl DiLucia

notedifhewas asupplier
he

would
look

into
forming

a

consortium

of
his

own

because
suppliers

are
not

goingtobeboundbyany
rules

other
thanthe

bid
of

theinitialwinner
Their

job
is

to

advertise

a

cheaper
rate

so

if

thereare
seven

suppliersin
the

Stateand
their

goal
is

to
beat

theutility
the

ones
that

donotwin

thebid
will

either

be

out
of
businessor

bevery

competitive

Our

problem
is

going

to

be

when
their
rates

dropbelowthe

ACE

rate

Jersey
Energy

s

supplier

has

no
obligation
tomatch

thatbecause

the

contract

only
obligatesthem

to

match

the
ACE

rateand

hequestioned

what

Mr

Slapp
s

experience

has

been

with

that

Mr
Slapp

explained
the

way
thishas

workedthus
far

and

he

believes
will

continueisthe
six

to

seven
supplierslargeenoughtohandlethisbusiness

will

bid
on

every

aggregation

across

the
state

andone

guy

will

not

winall
of

them
At

certain
times

one

supplier
may

decideto
eatinto

his

marginalittle
bit
more

All suppliers
bidagainst

each
other

sofor onethatlost
abid

itwould
make

no

sense

froma

business
prospectivetoadvertise doortodoor

to
pick

up

100 or200customers
as

itwould
be

pretty
tough

to

manage

a
rate

lowerthantheaggregation

price

and
they

certainly

would

not
have

the

same

contract

terms
What

could

happenisaftera year

pricescould

decrease
and
suppliers

could
come

back

and

say

they

can
offer

a

price
belowthe aggregation

price
but

theywould
not

offer
the

same

contract

terms

Thusfar

wehave
lost

less

than 1
of

our
customers

in
Illinoisand

ouraggregation
price

is
4

194
fixed

for

three

years
which

is
definitely

lower

than

theutility
price

and
better

thanan
individual

house

rate

andit
is

the

lowest

ratein
the

State

of

IllinoisIn
New

Jersey

the

utilityrate
is

about104and
we

can

probably

getintothe
84
range

We
have

seen86874
in

PSE

G
territory

and
theyre

charging
10

54
so

there

s
real

headroom
plus

we

know
our

suppliersaremaking

money
so

there

is

room
there

tocompetewith
each

other
CnclDiLucia

questioned
if

the County
is

appointing
a

group
tohandle

this
and

would

they

determine

the

term of
the

contract
that

we

would

be
bound

by
Mr

Slapp
felt

the

County

wants

to bethe leaderandshouldertheburdenof

the

program
but

he

didrit

see

whyevery
municipalitycouldnot

have
a

seatatthe
tableto

talkabout
thecontract termsbefore

going

out

tobid

BA
KevinHeydel

explainedthe
County

will
bethe

facilitator

for
theelectric

for
theresidents

inthe
municipalitybut

the
municipal

buildings

the

streetlights and

parks
are

inthe
South

Jersey
Cooperativewhich

includes

Camden
Countyand

GloucesterCounty
municipalities

and schools
All

of
ouraccounts

are

taken

andthey

go

out
to

bid for
aone ortwoyear

contract
Themunicipality

is
paying8

54right
nowwhichisbelow

whatwe
werepaying

before

and
it

isactually
the

same

thing
the

County

wants
tofacilitatethe

residential
side

CnclDiLucia
noted

he
would

like

the

initial
contracttobe

for
a

yearas
he

would
like

to

see

how

thecompetitors

react

andwhether

theyfind
awaytogetback

into
theballgameMr Stappexplained

what

he
foundinIllinoisisthe

6
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phone calls and mailers stopped after the aggregation because the other companies lost every

house to one supplier and they do not want to spend marketing dollars on a whole town that

just switched

That
was

not
expectedand

theresidentswereactuallyhappy
because

they
were

nolongerbeing bothered
by

phone

calls

at
dinner

time
If for

whatever

reason

a
supplier

decides to

undercut

our

aggregation

and their

deal is
better residents

arefree toleaveour
aggregation

and

gowith

them

Cncl

DiLucia

noted
he

was

just

concerned

withthe

perception

of

this

andhe

hoped

that

in

hispresentation

Mr

Slapp

would

explainthat

scenario

to

residents

andwhat

their

alternative

is

ifthat

would

happen

Mr

Slappnoted

it

is

possible

soit

makes

sense

to

educatepeople

and

he

tries

tobe

clear

and

let

peopleknow

that

he

is

talkingabout

his

prices

versus

theutility

s

in

the

meetingsas

well

as

in

themailings

Cncl

DiLucia

questioned

ifgas

would

be

included

MrSlapp

explained

he

could

butgas

is

not

as

clearcut

as

electricity

so

forright

now

the

starting

pointis
to

get

people

comfortablewith

electricity

and

once

thatis

successful

we

will

seewhere

gas

is

The

contractterms

for

gas

is

awin

but

the

pricing

isnot

fixed

in

the

Statefor

very

long

and

sometimesprices

are

better

and

sometimesthey

are

worse

Cncl

PresTeefy

noted

the

program

soundsgreat

to

save

people

moneybut

there

is

a

lotof

speculation

in

the

roomfor

the

hidden

thing

andhe

questioned

what

the

contractconsist

of

Mr

Slapp

explainedthe

contract

is

all

aboutwhat

the

supplier

agrees

todo

for

the

County

Themeat

of

the

contract

isthe

term

the

price

howlong

it

is

fixed

forand

whether

the

County

wantsa

green

option

as

thatwould

increase

the

price

alittle

In

Illinois

the

residentsmade

that

choice

because

greencosts

more

The

next

partof

the

contract

is

thereare

no

termination

fees

anyresident

can

leave

at

anytime

and

they

pay

zerodollars

and

any

resident

canjoin

at

any

time

andpay

zero

Cncl

Pres

Teefynoted

if

another

supplier

hasa

lower

rate

and

all12

000

residents

opt

outhe

would

advocate

to

dothat

if

a

new

aggregatecould

be

established

Mr

Slappexplained

you

cannot

opt

outas

a

municipality

but

a1112000

residents

could

opt

outand

then

you

can

doanother

aggregation

Cncl

DiLucia

notedbuying

in

volume

and

bargaining for

the

lowest

prices

fora

period

of

time

soundslike

a

good

sound

approachbut

he

was
concerned

aboutpeople

understanding

deregulation
terms

andhe

wants

them
to

understandup

front

what
this

Councilhas

agreed

to
He

doesri t

want

the
presentation

madethat

this

is
mom

and apple

pie

he
wants

included

the

intangibles

of
what

could

happen

in

the
event

an

aggressive

supplier

decides
to

go

for

the

business
below
the

original

bid

and
he

wants

people
to

be
able

to

do
their

due
diligence

and

check
their

electric
bills

on

a
regular

basis
Mr

Slapp

noted
if

it
is

a

very
aggressive

supplier
we

may

look
at

it
and

see

that
the

price
may

be

better
but

the
terms

could

be
egregious

with
a

200

00
cancellation

fee
and

that

may
be

something
you

want

to
make

people
aware

of

He
noted

since
it

is

a
commodity

market
prices

can

decrease
but

we
haven

t

found
that

yet
because

in

Illinois
prices

have
gone

up

so
we

are
saving

our

customers
more

money
Once

the

supply
contract

is
signed

the

fixed
price

is
guaranteed

for

the
term

of
the

contract

and
if

prices
do

fall

during
that

time
the

supplier
will

probably
renegotiate

the
contract

ifthe
termis

extended
foranother yearMrSlappexplained

howhe

keeps
on

top

of
what

isgoing
onandwill beheretelling
you

prices

arereally
dropping

andwethinkwe
canrenegotiatethe

contract
to

get

an

even

lowerprice
CnclSebastian

questioned

whether
inthe

Stateof
New

Jerseycontracts
can

be

extendedbecausewe

had
a

similarsituationintheschooldistrict

where
the

contractranout
forthefoodserviceandtheStatetold

the

school

boardtheycould
notextend

the
contract

for

a
year

andhad togo

outto7
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bid Mr Slapp noted in that situation the contract ran out in this we would be renegotiating
the contract Solicitor Fiorenoted if a contract expires it cannot be extended but if the contract

isstill
ineffect

as
longas

all
theparties

agree
andit

is
inthe

confines
of

the Statute

it
canbeextendedCnclDiLuciaquestionedwhyiselectricso

muchcheaperinIllinois
than

itisin
New
Jersey

Mr

Slapp
felt

that it
is

the demand
issue

as there
is

nota
lot

of demand in the southern part of Illinois and there is a lot
of

generation in the mid west Cncl Pres Teefy referred to the information packet regarding the Price Match
Guarantee

and questionedwhy
thefirst

twolineitems
werebolded

and
thethird

backed

out

ofit Mr
Slapp

explainedthat
is

included
due

to
market

changesWe
are
asking

for
the

PriceMatch Guarantee
and

think
it

will

beincludedbutsuppliers
are

not committing100 sowe
do

not

want
to

commit

that

to

you
Everything

has

a

price

andI

think

we

can

getthis

language

but

it

maynot

be

as

cheap

asit

was

in

Illinois

soit

could

be

no

PriceMatch

Guarantee

with

a

17savings

or

we

could

geta

Price

Match

with

a14

savings

Council

noted

oncewe

sign

on

the

Countydoes

the

negotiations

and

weaccept

what

they

do

unlesswe

have

someone

on

theboard

of

trustees

Cncl

Sebastiansuggested

including

that

in

ourordinance

and

then

it

willnot

take

effect

unless

wehave

someone

on

that

boardMr

Slapp

felt

it

wouldmake

sense

to

have

someonefrom

each

municipality

involved

SolicitorFiore

noted

the

township

isinvolved

in

a

pilot

programfor

County

wide

tax

assessmentso

the

word

pilot

sometimeshas

a

negative

connotation

Henoted

he

googled

the

Statueand

found

a

host

oftowns

that

within

the

lasttwo

years

have

adopted

theirown

ordinances

establishing

the

abilityto

go

out

and

getthe

aggregate

electricity

and

gason

their

own

and

hequestioned

if

Mr

Slapp

hadany

data

on

what

thesuccess

rate

has

been

forindividual

towns

Mr

Slapp

notedso

far

only

four

havecompleted

the

process

Plumstead

MontgomeryToms

River

and

one

otherand

others

have

adopted

theordinance

but

have

not

completedthe

process

State

Statute

allowsmunicipalities

to

do

it

eitherby

county

or

individually

butthe

County

prospective

is

thatit

saves

a

lot

oftime

and

work

if

onebody

manages

the

process

SolicitorFiore

agreed

noting

we

needmore

information

from

the

Countyabout

what

procedure

will

beestablished

because

it

will

workif

there

is

interaction

betweenthe

municipality

and

the

countyMr

Sinclair

noted

he

wouldget

their

thoughts

on

aboard

as

that

has

notbeen

discussed

Mr

Slapp

feltit

would

not

take

longfor

people

from

each

municipalityto

get

together

and

tellthe

county

what

they

wouldlike

included

in

the

contractCncl

Sebastian

noted

Council

doesnot

want

to

adopt

anordinance

until

we

find

outwhat

we

are

going

tohave

because

it

binds

usto

the

county
group

MrSlapp

noted

it
binds

youto

the

I
county

groupbut

it

does
not

bindyou

to

a
contract

soat

some

point
the

municipality will

have

to
sign

intothe

cooperative

which
states

the

county

has

the
authority

to

sign

the

contract
for

you

Solicitor

Fiore

explained
the

ordinance

just

states

you
are

going

toparticipateand
indicates

you

are
going

to
authorize

the

mayor
to

execute
any

and

all
documents

to
participate

however

it
is

silent
to

what

the
terms

are
going

to

be
Cncl

Bryson
questioned

whether

Jersey
Energy

Group
could

work

with
the

township
if

we

decide
not

to
go

with

the
county

Mr
Slapp

replied

yes
he

could
work

with

the
township

Mr
Heydel

noted

the
firm

that
is

starting

the
process

for
Glassboro

contacted

him
in

September
before

he

saw
this

presentation
An

engineering

group
also

contacted
him

so

they
could

be
paid

so

when
he

went
to

the

administrator
s

meeting
and

saw

this
representative

he
felt

a

county
cooperative

would
be

a

better
selling

point
for

the

residents
Mr

Sinclair
noted

the

company
handling

Glassboro
charges

twice

as
much

ashis
firm

and

havezero

experience
inthe

business

Solicitor
Fiore8
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noted we will not gain anything by running the show so if the county creates the process and

handles it it is a win win

situationfor
usand

he

questionedwhetherother

counties
in

NewJersey
aredoing thisMrSinclair

advised
GloucesterCountyis

the
first

but

Burlington

and
Somerset

arealso
formingone CnclBrysonnoted

gas
priceswillprobably

be
going

upand
hequestionedifthatwould

be

a
good

area

to
getinto

now
MrSlapp

agreed

noting
President

Obamaisin

theprocessof
licensing

afew
companies

toexport
natural

gasandrightnowin
otherpartsoftheworld

natural
gasisincrediblyexpensiveItwouldbeagoodareatogetintoexceptexplainingthatprocessto

the
publicisa

lot tougher
right

now

Cncl

Brysonfelt
if

people

like

MrSlapp
could

get

more

peopleto
go

into

acooperativefor naturalgasthey

could control
thepricing

Mr

Slapp

explained

that

would

takea lotof
people

just

becausethe

demand
is

so
high

in
Europe

and
other

places
where

they
pay

almost
double

from
what

we
pay

Cncl
Pres

Teefy
questioned

in
Illinois

when
they

went
through

this
process

was
there a

feelingfrom

thepublic that
big

brother
or

government was

takingover

their
electricity

MrSlappnotedthere
was

someof

that

butinIllinois

the

processwas

different
because

theyhad
a

referendum

question

on
the

ballot

during thePresidential
Election

and

wecampaignedforthis
The referendumquestion waswell writtenand aconsiderable amountofmoney wasspent on

letting

people

know

what
the

savings

would

be

and
the

referendum

passed
by

92
Cncl

DiLucia

questioned

what

the
distinction

was

between

small

andbig
business

MrSlapp
replied

it
is

a
kilowattdistinctionandthatisaround15000KWHThecommercialprogramisdifferentas

people
have

to

opt
into itandthere

is
nooptout

portion
Small

business

such
asalawordentist

officewould
be

lumped

inthe
residential

andtheycanoptoutat
any

time

Cncl

Sebastian
noted

Council

has

three

meetingsremainingthisyear

and

inorder

to
have

this

program

in place
byJune

an

ordinance

wouldneed
tobeapproved at

the

second

meetingin DecemberTo
do

thatCouncil needsto
know

whether

theCounty
is going
to

put

together

aboard
and

if
they

are planning
on
a one

twoor
three

year

contract

so

if

that
information

couldbe
providedbyNovember25th

itcould
bediscussed at

the
Work

Sessionin
order

to
haveit

on

the

agenda
for

the
first

meetinginDecemberIf
additional

information
is

neededthat
could

be

gotten

beforethe

December

4th

Ordinance

CommitteeMeeting

and

that

would

giveCouncil

time

to

make

adecision

before

theDecember Council
Meeting

Mr
Sinclair

and

Mr
Slapp

noted
they

would

discuss

theissues with thecounty

andget
back

to

Council
B

APPROVAL

OF

MINUTESCncl

WalterBryson
made

a motion
to

approve
theminutes

of

the

October2

2013
OrdinanceCommittee

MeetingThe
motionwas secondedby

Cncl

Pres
DanielTeefy

andapproved
by

allmembers
of

Council

in
attendance

C

PUBLIC
PORTIONCncl Rich DiLuciamade

amotion
to

open

the
PublicPortion

The
motionwas seconded byCncl

MarvinDilks
andunanimously

approved
by

allmembers
ofCouncilin

attendance
With

noone
wishing

to

speak
Cncl

Walter

Bryson
madea

motion

to
close

the Public
PortionThe motionwas

seconded

by
CnclPres

Daniel
Teefyand

unanimouslyapproved
byallmembersof

Council

in

attendance9
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Sign Ordinance

Cncl Sebastian explained the sign ordinance went back to the Planning Board for

review and they

did
notlike

thefact
thatCouncil wantedLED

signs

restricted

tocorridors

Council

alsowanted

CnclPres
Teefysrecommendationfor

those

signs
tobe

utilized
bythe

townshipin
emergency

situations
andthat

language

was

notincluded in

the
proposed

ordinanceLen
Schwartz

contacted
theClerk

s

Office
regardingthat

andthe
language

wasadded
to

the
ordinance

Cncl

Pres

Teefy

notedthe

ordinanceis
not

ready to
moveforward becausethesection

dealing
withthe township usingthe

signsduring
emergencysituationsisnot

correctas
itmakes it

voluntary
for

everyoneand
thatisnotwhat

Council

wanted
Wetalkedabout

asking
current

signowners
tovoluntarilyregisterbut

going

forward
everyonewillbe

required
to

registertheir
signswiththetownship

Solicitor

Fiore

explainedasa conditionof

approvalall
newpermitscanberequired

to
registerwithOEM CnclSebastian

polled

Council
andallwereinfavor

of
changingthatlanguage towhatwas

discussed
CnclPresTeefynotedthe

other
issueisCouncil wantedtheBlack

Horse
PikeandGlassboroRoadas

sign
corridorsbutthe

ordinance
only

includedthe
BlackHorsePikeHe

also

suggested
includingBerlin Cross

Keys
Road

asa
signcorridor CnclSebastian

noted

if
thats done whydori

twe
justmake thempermittedin

all
commercialzones

likethe
Planning

Boardrecommended
Cncl

Sebastian
notedif

the

ordinance
statedBerlin Cross

Keys
Road

it
would

only
affect

Sams
ClubandtheGuzzo

propertyand
theycould come

to
the

ZoningBoard
for

variances
IncludingSicklerville

Road
was

alsodiscussed
but

Councilfeltthere
are toomany

residential

properties

along

that

roadUponconclusion oftheir
discussion

CnclSebastian
polled

Councilandit

was

theconsensus
to

designatethe
sign

corridorstotheBlackHorse
Pike

and

Glassboro

Roadand
to

include
the

language
mandating

use
of

LEDsigns

in
emergency

situations for

all

new
signs

MrFiore willpreparethe changesforthe
November
25th

Council Meeting

Energy

Aggregation Ordinance
Cncl

Sebastian

noted

noaction
would

be

taken

on this
ordinance

untilMrSinclairandMr
Slapp

returns

with
the

requested
informationSolicitorFiorequestionedwhetherCouncilwantedhim

to
contact

County Counsel
Matt

Lyons to
find

out if
they

haveanything
in

the pipeline on that issue Cncl DiLucia suggested the Solicitor advise Matt Lyons that Council wants
to

be represented on an aggregation board Council agreed and requested Mr Fiore to contact Matt Lyons E MATTERS FORDISCUSSION

Title

39 Enforcement
Block

11301 Lot201SchultzProperty
Cncl
Sebastiannoted

Council
received
a

letter from

Officer
Mark

Burton

requesting

additionalinformationbefore

approvingthe
Title

39requestOfficerBurton
wouldlike

to
see

theplans

designating

noparkinghandicapareasandlocations
of

allsigns
on

theproperty CnclSebastian
noted

in

the

yearshe
has

been

on

council

thepolice
department

hasnever
10
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requested to see the site plan for Title 39 request Solicitor Fiore explained in order for the

police to enforce it they need

tomakesureall
thesignage

is
in

place

accordingto
the
site

planbecause
ifnotit

is

not

enforceableeven
if

Title

39iswritten
HenotedMarkBurtonisverythorough

and

it

was

probablynot
donecorrectly

in
thepast

Cncl
Sebastiannoted

the
letterstates

that
Councilcan

approve
the

Title 39

Cncl
Caligiuricautionedthattheremaybesomeliabilityifsomeone

hasan

accident

thereSolicitorFiore

explained

the

property

must

have

proper

signage

and

marked

out

areas

and

EngineerChris
Rehmann

should

do

site

inspections
to

makesure
all

the

signs

are

in
according

to

the
plans

Henotedhe

is
assuming

thePlanningBoardrequiredthem

topostbondsandinspection

fees
forChristodoinspectionsandonceeverythingisputinplacethatiswhenticketscanbe

legally
written
Cncl

PresTeefy
noted

Officer
Burton

is
asking

for
theinformation so

he

can

look

it
over

and

approve it
Mr
Fiore

noted

a

copy
of

the

site

plan

should
be

sent

to

Officer

Burton
to

review

He

also

noted
he

would

preparethe
ordinance

for

first

reading

at
theNovember25thCouncilMeetingDesignatingActive

Bus

Stops

The

Deputy
Clerk

explained

the

Clerk
received

a

letter
from

a

firmretained

by
the

NewJersey
Department

of
Transportation

to
investigateunapproved

bus
stopsin

the
township
Four

locations
werelistedon

the
evaluationand

the
Clerk

foundresolutionsthatpreviouslydesignatedtwoofthestopsbut

there
weretwo oneontheBlackHorse

PikebyWalgreens
and

one

on

Main

Street

byCVS
that

were

never

designated
by

resolution
or

ordinance

These two
bus

stops

could

be
designated

by

resolution
to

complywith
this

letter

by

November
26th

but

theClerkwouldlike
all

bus
stops

to
be

adopted byOrdinance
sothey

canbe
codifiedinto

the

Township

Code Book

Somewerecodifiedand
included

in

the

code
years

ago

but

most

are
not

Solicitor

Fiore
noted

he
would

draft

a

resolution

forthe

November

25th

meetingdesignating

thosetwo

busstops

and

then
get

together
with

the

BAregarding
the

requests for

bus
stops

in

the

area
of

the

MadisonApartments
F

NEW

BUSINESSCncl
PresTeefy notedhe
was

approached

bythe
owner

of
QEI

a
companythat

owns

Airport
Driveandhe

wants

theroaddedicatedand

takenoverbythe
township

The
road

hasbeen paved
andthelotsalong

it
subdivided

and theowner
thinks
buyers

would
be

more

attractedtobuild
there

ifthe

road
is

not

privatebutowned
and

maintainedbythetownshipSolicitor
Fiore

noted

we

need

tocheck
to

see

if

theroadwaspaved
according

toroadway
standards

Cncl

Pres

Teefynoted
Dawn

Farrell

said

we
should

looktoseewhethercurbing
and sidewalks

would be
needed

and she
checked

to
seeifitwas

already
designatedas

a
paper

street

Mr

Fiore

noted

all

the

options
must

be

looked

atbecausethere
may
be

advantages

ordisadvantages
as

the

township

willhave
to

plow

it

paveit
and

pick

up

their

trash
Cncl

Sebastian

questioned

whetherCncl
Teefy

had

brought

thisissue
up

tothe

mayorCncl
PresTeefy repliedno

he

was

justbringing it upto

CouncilCncl
Sebastiannotedhewould

contact

Engineer
DaveCella and MikeCalvello

andask
themtotakea

look

at

theroad 11
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Cncl Marvin Dilks noted he received a complaint from a resident regarding the

township picking up commercial trash at the strip stores along the Black Horse Pike so he

contactedthe
BAwhosaid

we

have
been

doing

that

for

years
Cncl

Dilks

felt

the
township

should

not

pick

up
trash

from

commercial
business

with
four

or

five

sites
without

them paying
an

additional
fee

but
questioned

whatwoulddictate trash collectionfora
large

commercial

site

versus
a

small

one

Solicitor

Fiore
notedour

ordinancestatescommercialtrash
isnotsupposed

tobepicked
upand

he
hasdiscussed

that issuewith

the BA
and Jim

Agnesino
in

the
past

He

noted

he
is

a
commercial

business
and

has
township

trash
pickup

and would be the first to get a dumpster if
needed

because people would point outthat
his

trashisbeingpicked
upWeare

trying

to
draw

businesses

here

but

picking
up

commercial

trash

is

a
big

cost

to

the

municipality
Cncl

Dilks
questionedif

thetownship
couldcharge afee

to

pick

upcommercial

trash
Henoted

Kevinis
looking

into

the
issue

and

will
begiving

him
moreinformation

onit
Solicitor

Fiore
notedpaying

a

fee

wouldbe easier

than
getting

adumpster
andKevin

might
know

how

many
commercialstops

are

on
the

BlackHorse
Pikeand

Main
Street

Cncl

Dilks

notedhe

couldunderstand
if

the resident
livesthere buthowcan

you
drawthe

line
onthis

CnclSebastian
notedtrashisnot

supposedto
bepicked

upfor
a

commercialentity
and

apartment
complexesget

their

own
trashpickupand

we
have

to reimburse
them

Cncl

Pres
Teefy

questioned

how
thedaycare

next
to

theSolicitor
s

office
handlestheir

trash

1VIr

Fiorenoted

they
havea

dumpsterbut
JohnandDougshas

township
trashcansHe notedtrash

should

be
handledthesamewayacross

the
boardbecausethat isabig

expense
tothetownshipCnclSebastian

noted
helikesthe ideaoffees

because
thetrashtruckpassesby

those
businessesanywayCncl

Bryson
suggested

allowing commercial
businesses

with
onecan

to

be
pickedup but

if
more

thanone
isneeded therecould

be

a
feefor each additionalcan

CnclSebastian
notedthe ordinancedoesnot

allow
commercialtrash

to

be
picked

upso
wecari

t
allow

a

free
rideon

oneand
charge

for
the

othersCnclBrysonrecommended
changing

the
ordinance

CnclWalterBryson

noted
every

yearforthe
last

eighteenyearsthe
Historical

Society

has
sponsoredthe

train
showat the

PfeifferCenter
but

this
year

Don

Erlich

who

usually

sets

it

up

has

been

sick

and

someone

else

is

taking

itoverandmovingit
to

Brooklawn
He

requested

Council
to

lethim
knowif theyknow

anyone

who
hasatrain

layout
and

wouldset
it

up
attheIreland

HouseOld
School

or
at

the Pfeiffer
Centerbecausethekidsreallyenjoyit

at

ChristmasCncl

Rich

DiLucia
noted

he

isgoingtocontinue

to

putonthe
record

the

issue

of

whether
we

should

do

our

own
towing

or

not

Cncl

DiLucia
noted

he

is

tired

of
waiting

for

Kevin

to

get
financialinformation

regarding

that

so
he

would

like

tosee

Cncl

Pres

Teefy

appointacommittee

to

performafeasibilitystudy
to

seewhether
we

are

going

to
do

it

ourselves

put

it
outto

bid

orjust
forget

about

the

revenue

In
conjunction

with
that

Cncl
DiLucia

noted

he

would

also

like

to

see
a

Dog

Park
becauseourresidentsaregoingto

the
one

in

WashingtonTownship
and
paying

feesthere
while

wehaveground
and

couldbegettingthatrevenue
Cncl

DiLucia

notedone
thingthat

bothers

him about
the

redlightcameraisthe number
ofalmost

accidents
aswell

as

the
accidents

that
do

occur
therethat

arecaused
bypeople tryingto

get

through

thatyellow

light
beforeit

turnsHe
spoke

of

driving
through

Blackwood

and
seeinga

countdown
lightat

anintersection
that

counted

down
the

seconds

before

thatlight turned

yellow
He

suggestedinstalling
one

in

the
area

of

the
redlight

camera12
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so people would know when it is going to change He suggested negotiating into the next red

light camera contract a countdown light

asthat
wouldeleviate

a

lotoffrustration

for
our

residentsand
itshould notcostthat

much
Alsothewarning

signs
for

the

red

light
camera

aretoo
closeto theintersectionto

give
adequatewarningone

is
even

behindanother
signCnclPresTeefynoted

he

would
address

a

committee
todiscuss

towing
afterthe

list

has
been

establishedfor2014

CnclWalterBryson
noted

anotherextension
may

beneeded
from

thePinelandsforthe200

housesintheredevelopmentzone

so
ameetingwithbeheldwithTimKernannextweekCnclSebastianexplainedthedeveloperwantstobuild

houses
notinthe

redevelopment zone
but

on

the

newlots
he

purchased

Cncl

Brysonexplained
we

may

need

torecommend
changes

to

thezoningand possibilityextendthe

redevelopment area
ifwe

want

it

under

redevelopment

Solicitor

Fioresuggested byordinance
rescind

the

Redevelopmentarea

and
then

at
some

point
in

time
come

up
with

a
new

plan
Cncl

Sebastian
noted

whenever
there

is
a

redevelopment
plan

the
Pinelands

wants
mixed

use
residential

so
they

can
get their

PDCThe

problemis the
layout

of
the

sixty acres

inthe

redevelopment
zone

isnotgoingto
change

becausethe

back

ofthatproperty

is

allwetlands

and
the

commercialpart
in

the

front

of
the

property

was approvedby
the

Pinelands

StuartWainbergisthe
one whowould liketo putup residentialbecause hefeelsapartments woulddraw traffic

and

increase

vendors

wanting
to

come

here

Cncl

Sebastian
noted

when

Guzo
wanted

apartments
behind

the

commercial

on

his
property

he

did

that

bypaying
full

taxesuntil
completion

and
those

apartments
aregoingupfastGuzzohasalreadystartedhisfirstcommercialsiteandhehas

IHOP
going

in

and
thatis generatedbythe

apartments
andtheresidential

across
the

street

Mr
FiorenotedGuzzogothis

groundat
a

good

pricewhile
Stuart

isundercontractwitheveryoneand
paying

a

lot

of
people

s

taxes

for

alongtimeso

he

iscash

poor
Cncl

Sebastian

noted

Guzzo tried
tobuy

back

the

liquorlicense
from Applebees They

paid

385

00000 forit
and

heoffered 450000
00

to

getit
back and
they

said

no

andare
keeping

it
as

a pocket
license

Council asked

MrFiore
if

a

microbrewery

wanted

to

come
to

thetownship
underthenewlaw

couldthey
geta license

from
the

StateMr
Fiore

replied
hebelieved

it

would

be
through

the
State

HenotedtheState
legislation

which
would

havegenerated
new

liquor

licenses

inredevelopment

areas

got

bogged

downin
the

highlands

in

NorthJersey

He

added

the

liquorlicense

law

isan antiquated
concept

if
a

person

wants
to

open
a

business

with

aliquor license theyshould

beable
to

do

it
G

OLD

BUSINESS

LawCommittee

UpdateDealers
of

Precious Metals
Ordinance

Cncl
Sebastianreported

the

Law

Committeemet

with
DetGene

Sulzbachin
theOEM Officeand

he

held
aconference

callwith
the

Floridacompany
running

the

Rapid
software

program

so
thecommittee could seehow

thepolice
end

of

it
operatedand

the
gentlemanon the lineanswered

Councils
questionsMuch

of
the

programis
actuallyfasterthan

doing
it

byhand
due

to

the
drop

down

menus
Italso

does

the
mathematical

calculations and
generatesthe receiptCncl

Sebastian

noted
herequested

Gene
tosee

ifwe
couldsetupa

demonstration

13
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for the vendor side of the software so they could come in and see how easy it is Gene contacted

the software company and they do not have a demo but could do

a
walk

through
from

the
Floridaoffice

to
showhow

the
vendorside

works
DetSulzbach

spoke
withMark

Fera
about

a demo

for
dealersandhesaidevenifhesawthedemo

hewouldstill
be

against

theprogramin principle
sosinceheis

the

mostvocal
detractor

of

the
program

Det

Sulzbachdidnot
feela

demo

would

be
beneficial
in

any
way

Cncl

Sebastianfelt

Mark
Fera

will

be
against

whatever

Council
does

with
this

ordinance

Heindicated

he
spoketo

the

BA

about
the
municipalitypaying

the250

00a

year
vendors

cost
because

the

only
reason

vendors
would

be

utilizingthe

program

is

to

benefitthe
policedepartment

The
costfor

the
fourvendors

would
be1

000
00and

Kevin
said

that could

come
outofthepolicedepartmentbudgetiftheprogramis

mandated
bythe

township

If
thevendor

doesnothave

acomputerhewouldhaveto
purchase

that butthe

township

would
payfortheannualrental
ofthesoftware

program

SolicitorFiore
noted

the
vendors

are
inthe

business

of

buyingandselling goldso why
should
the

taxpayersof
the

municipality
pay

for

what
is part

of

doing
business
The other

gentleman
that

sells
coinsmay

be
exempt

butfor those
inthebusiness

of
sellingpurchasingprecious metals

it
seems

unfair
to

all
the
other

taxpayerswhenthosevendorswill
notpay

an
applicationfee

or
registrationfee

Cncl
Sebastiannoted

but
weare

mandating
it

Mr Fiore

stated
thatswhatordinancesdowemandateawholehost

of
things

in
the

code book butwe
don

tpayforthemCnclPresTeefy

felt

if
theycannotaffordto pay25000for the

initial

fee thentheyprobablyshould notbe
inbusinessMr

Fiore

notedeven

if

the
township

agreed

to
pay

for

it

thevendor
is

concerned

big
brotheris looking

into
his

business

and
hewill stillchallenge

it

no

matterwhat

Thisis
being

done

for

alegitimatepurpose
yes it
is

an
infringementupon

their

fourthamendmentrightsbutthelaw allowsthatifyou
are

tryingto
protect theoverall
public

andhe issatisfied
that

theordinance willwithstandconstitutionalmuster

CnclSebastianexplainedthe
information

is
not

public itislocked
into

a
server

inWashington
DC

in

a
lawenforcement secured

siteCncl
Brysonexpressedhisconcerns thattheordinance dealswith morethan precious

metalsso
ifCouncilwantsit preciousmetalsit shouldbe changedIf they

wantto
leaveittheway itisthan Verizonand ATT who

buyscell
phonesoranyonethat buysandsells usedfurniture shouldbe included

becausethat
swhattheordinance saysMrFiore notedhis interpretationof the

ordinanceis
thatitisfor businessesnotfor individualsselling itemsand he

feltthat
istheinterpretationthat willbeupheld bythe courtCncl DiLucia

questionedwhat
wouldthetownshipbe requiredtoenforce beyondprecious metalsMr Fiore

explainedit
dealswithsomeoneselling toalicensed businessitems thatare being

stolensuch
aselectronicdeviceslaptops andcellphones andhe feltCncl DiLucia

hada
goodideamakingthe vendorspayby checkCncl DiLucianoted he

feelsstrongly
thatifCouncilrequires themtopay bycheck itwill cut

downon
thieverybecausepeoplewho stealdonot wanta checkand none

ofthe
businessesareopposedto payingbycheck withthe exceptionof the

onevendor
CnclPresTeefyexplained thesoftwarewill improvetheir processas it

hasa
basicPOSsystemfor freebutthey canupgrade toa bigger

andbetter
oneiftheywant Vendorswillnot berequired tospend more

timeinputting
intothesystemdue tothedrop downmenus Theprocess Mark

Feradoes
nowtakeslongerbecause hescansitems writesa receiptand emails

everythingbut
withthissystemthat allhappensas he

records

theitemsPicturescanbetaken
ofa

group
ofitmes

and
theneach

can
beitemized

from
thedrop

down
menu

Once a

seller
sinformationisinputtedintothesystemthenexttime

they gotoFera
store

in
Williamstown

orClaytonthatperson

s

14
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data will come up so it does

nothave
to

be

inputted

again

Cncl

Bryson

questioned

what
information

a

seller

has

to
give

to

the

vendor

Cncl
Sebastian

replieda
picture

driver

s
license

CnclDiLucia
questioned

justbecause
MrFeradoesnot

want
to

see
a

demo
whywouldritwe

invite

the
other

vendors
to

comeCncl

Sebastian

noted

we

are

not

getting
complaints

from

the

other

jeweler
and

dealerat
Trader

s

Lane

theywill

come

on

board
The

coin
dealer

does

not

havea
computer

and
is

running
a

very
small

operationCncl
Bryson

again
expressed
his

concerns

that

the
ordinance

is

too

broad

and
encompassing

the

way

the

police

department

wants
it

andhe
would

like

the

ordinance

tospell
out

thatit
justdealswith

businessesbecausethroughout
itsays

all
CnclDiLucia

suggested
whereverit

says
allto

put
apreface

that
it

means businesses

as
thatwouldresolvetheissueCnclPresTeefynotedthis

is
agreat

tool
forthe

police

departmentCncl
Sebastian

noted

wewillreviewthe ordinance

alittle
more

andadopt it

after
Christmas

CnclWalter

Bryson

broughtuptheMandatory Water

Ordinanceand

stated
the
Director

of
the

MMUA

doesnothave
a

problem
if
we

changethatSolicitor
Fiore

noted
he

willprepare
theamendment
for

the November25th
RegularCouncil

Meeting HADTOURNMENTWithnothingfurtherto
discuss

Cncl
Rich

DiLucia

made

a
motion

to

adjournthe

Ordinance

Committee

Meetingof

November72013
The

motion

was seconded
byCnclPres

Daniel

Teefy
and
unanimouslyapproved

by
all
membersof

CouncilinattendanceRespectfully
submitted

G
k

l

baron

Wright

RM

Cncl
William

Seba

n

Deputy

Clerk
Presiding

Officer

These

minutes

zuere
prepared

from

excerpts
ofthe recorded

proceedings
and

handwritten
notestaken duringthe

Ordinance

Committee

Meetingof

November7
2013

and

serve

only
as

a
synopsisof

the
proceedingsTITe

official
recordingmaybeheardintheOfficeoftheTownshipClerkuponpropernotificationpursuanttotheOpenPublicRecordsLazvApprovedassubmittedDateApprovedascorrectedDate15


